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Robert S. Frey : Successful Proposal Strategies for Small Businesses: Using Knowledge Management to Win 
Government, Private-Sector, and International Contracts, Sixth Edition  before purchasing it in order to gage 
whether or not it would be worth my time, and all praised Successful Proposal Strategies for Small Businesses: Using 
Knowledge Management to Win Government, Private-Sector, and International Contracts, Sixth Edition: 

3 of 3 people found the following review helpful. Worth every pennyBy Tank375I am going into a MBA program 
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following my undergrad and what I can say is that this book speaks to me in a practical way. To many business books 
inundate you with academia, but not this one. This book does not read like a text book in the least. For someone 
starting his MBA program I can grasp the concepts and strategies that Frey talks about. For anyone who works within 
a small business to win contracts from the government or international business this book is worth it. I hope you find it 
as beneficial as I do.Mike Owens Jr.1 of 1 people found the following review helpful. A must-own for proposal 
managers, proposal writers, and small business owners alike!By Nicholas P. RexrothThis book is extremely practical 
and includes many strategies that I have been able to use with great success in the creation of my own proposals! It is 
information-packed and includes concepts that you can immediately begin to use in the pursuit of new business. Dr. 
Frey provides a wealth of information and presents it in a direct and straightforward manner. I own the previous 
edition of this book (fifth edition), and I am glad I purchased the new edition since it contains a large amount of new 
and valuable information. As with the previous edition, even after completing my first read, I fully intend to continue 
to use it as my primary reference whenever I have specific proposal strategy questions.3 of 3 people found the 
following review helpful. Great for small business owners!By Jay B.This book is the bible for small business owners. 
If you want to know the rules to winning contracts and staying competitive then this is a must have.

Herersquo;s your one-stop-shop for winning new business! The new, Sixth Edition of this perennial bestseller updates 
and expands all previous editions, making this volume the most exhaustive and definitive proposal strategy resource. 
Directly applicable for businesses of all sizes, Successful Proposal Strategies provides extensive and important 
context, field-proven approaches, and in-depth techniques for business success with the Federal Government, the 
largest buyer of services and products in the world. This popular book and its companion software download are 
highly accessible, self-contained desktop references developed to be informative, highly practical, and easy to use. 
Small companies with a viable service or product learn how to gain and keep a customerrsquo;s attention, even when 
working with only a few employees. Offering a greatly expanded linkage of proposals to technical processes and 
directions, the Sixth Edition includes a wealth of new material, adding important chapters on cost building and price 
volume, the criticality of business culture and investments in proposal success, the proposal solution development 
process, and developing key conceptual graphics. Software Download Included! Features link to download useful 
proposal templates in Adobe Acrobat, platform-independent format; HTML pointers to Small Business Web Sites; a 
comprehensive, fully searchable listing Proposal and Contract Acronyms; and a sample architecture for a knowledge 
base or proposal library.
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